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FINDING A GOOD COMMERCIAL REAL ESTATE DEAL

Ask any real estate professional about the benefits of
investing in commercial property and you'll likely trigger a
monologue on how such properties are a better deal than
residential real estate. Commercial property owners love
the additional cash flow, the beneficial economies of scale,
the relatively open playing field, the abundant market for
good, affordable property managers and the bigger payoff
from commercial real estate.
But how do you evaluate the best properties? And what
separates the great deals from the duds?
Like most real estate properties, success starts with a
good blueprint. Here's one to help you evaluate a good
commercial property deal.
Learn What the Insiders Know
To be a player in commercial real estate, learn to think like a
professional. For example, know that commercial property
is valued differently than residential property. Income on
commercial real estate is directly related to its usable square
footage. That's not the case with individual homes. You'll also
see a bigger cash flow with commercial property. The math
is simple: you'll earn more income on multifamily dwellings,
for instance, than on a single-family home. Know also that
commercial property leases are longer than on single-family
residences. That paves the way for greater cash flow. Lastly,
if you're in a tighter credit environment, make sure to come
knocking with cash in hand. Many commercial property
lenders like to see at least 30% down before they'll give a loan
the green light.
Map Out a Plan of Action
Setting parameters is a top priority in a commercial real estate
deal. How much can you afford to pay? How much do you
expect to make on the deal? Who are the key players? How
many tenants are already on board and paying rent? How
much rental space do you need to fill?
Learn to Recognize a Good Deal
The top real estate pros know a good deal when they see
one. What's their secret? First, they have an exit strategy – the
best deals are the ones you know you can walk away from. It
helps to have a sharp, landowner's eye – always be looking
for damage that requires repairs, know how to assess risk
and make sure to break out the calculator to ensure that the
property meets your financial goals.

Look for Motivated Sellers
Like any business, customers drive real estate. Your job is to
find them - specifically those who are ready and eager to sell
below market value. The fact is that nothing happens - or even
matters - in real estate until you find a deal, which is usually
accompanied by a motivated seller. This is someone with a
pressing reason to sell below market value. If your seller isn't
motivated, he or she won't be as willing to negotiate.
Discover the Fine Art of Neighborhood "Farming"
A great way to evaluate a commercial property is to study the
neighborhood it's located in by going to open houses, talking
to other neighborhood owners, and looking for vacancies.

Get Familiar With Key Commercial Real Estate Metrics
The common key metrics to use for when assessing real estate include:
Net Operating Income (NOI)
The NOI of a commercial real estate property is calculated by
valuating the property's first year gross operating income and then
subtracting the operating expenses for the first year. You want to
have positive NOI.
Cap Rate
A real estate property's "cap" – or capitalization – rate is used to
calculate the value of income producing properties. For example, an
apartment complex of five units or more, commercial office buildings,
and smaller strip malls are all good candidates for a cap rate
determination. Cap rates are used to estimate the net present value
of future profits or cash flow; the process is also called capitalization
of earnings.
Cash on Cash
Commercial real estate investors who rely on financing to purchase
their properties often adhere to the cash-on-cash formula to
compare first-year performance of competing properties. Cash-oncash takes the fact that the investor in question doesn't require 100%
cash to buy the property into account, but also accounts for the fact
that the investor will not keep all of the NOI because he or she must
use some of it to make mortgage payments. To uncover cash on cash,
real estate investors must determine the amount required to invest
to purchase the property, or their initial investment.
Use a "Three-Pronged" Approach to Evaluate Properties
Be adaptable when searching for great deals. Use the internet, read
the classified ads and hire a real estate agent to find you the best
properties.
The Bottom Line
By and large, finding and evaluating commercial properties is not just
about farming neighborhoods, getting a great price, or sending out
smoke signals to bring sellers to you. At the heart of taking action is
basic human communication. It's about building relationships and
rapport with property owners so they feel comfortable talking about
the good deals - and doing business with you.
Source: Investopedia.com

Americans Believe Real Estate is the
BEST LONG-TERM INVESTMENT
The Gallup organization recently released a survey in which Americans were asked to rank what they
considered to be the “best long term investment.” Real estate ranked number one, with 35% of those surveyed
saying it was a better long term investment than stocks & mutual funds, gold, savings accounts or bonds.
Here is the breakdown:
The survey revealed that real estate was
the number one choice among each of the
following groups:
•
•
•
•
•
•
•
•
•
•
•

THE BREAKDOWN AMONG
AMERICANS

Men
Women
People between the ages of 18-29
People between the ages of 30-49
People between the ages of 50-64
People 65 and older
People with annual earnings of less than
$30,000
People with annual earnings between
$30,000 and $74,999
People with annual earnings of over $75,000
People with a college degree
People without a college degree

BELIEF BY AGE

“With housing prices showing a
steadier path upward in recent
months, even stock investors are
about as likely…to choose real
estate (37%) as stocks (32%) as
the best long-term investment.”
- Gallup Organization
Source: Keeping Matters Current

Joyner Fine Properties Receives Richmond's #1 Midsized Company Award

Joyner Commercial

We are excited to announce that our parent company Joyner Fine
Properties, which is the umbrella company for Joyner Commercial, Joyner
Community Solutions and Joyner Property Management, was recently
awarded the 2016 Top Workplace Award Winner for Midsized Companies in
Richmond by the Richmond Times-Dispatch and the Richmond Society for
Human Resource Management.
“It’s important to me to have a workplace that everyone can be proud
of,” said Bill White, President of Joyner Fine Properties. “As a company,
we continually ask ourselves how we can distinguish ourselves from
other real estate firms. Our goal is to offer state of the art technology,
professional and reputable agents, and a workplace that is second to
none.”
Joyner was also recognized by Virginia Living magazine as the Best Real
Estate Firm in Central Virginia in their Best of Virginia issue for the second
year in a row.

Joyner Commercial Featured Properties
1. OFFICE FOR SALE

2. RETAIL FOR LEASE

3. OFFICE/RETAIL CONDO FOR SALE

5700 Chamberlayne Road
Richmond, VA

18 W. Broad St.
RIchmond, VA

39 E 3rd ST, Manchester
Richmond, VA

Price: $899,000
Size: 15,209 sf

Price: NNN expenses approximately $2.47 psf/yr
Size: 1,885 sf

Price: $218,000
Size: 1510 sq ft

Two-story office building. 3.4 acres with great
visibility from I-95N. Mixed zoning.

1st floor retail space. Original hardwood floors
and tin ceiling. Zoned B-4. Adjacent to trendy
restaurants and art galleries. At the corner of
Adams and W. Broad. Opportunity to rent/work
(2-bedroom apartment available on 2nd floor)

Garage parking. 16' clear ceiling height.
1/2 mile to Downtown Central Business
District

Cheryl Hamm, CCIM: (804) 967-2765
Bill Phillips: (804) 967-2739

Kerry Riley: (804) 432-2688

Cheryl Hamm, CCIM: (804) 967-2765
Kerry Riley: (804) 432-2688

1

2

3

METRO RICHMOND
MARKET STATS
First Quarter 2016
AVAILABLE
FOR SALE

AVAILABLE
FOR LEASE

Asking Price
Available for
Median Days on
Year-Over-Year
Year-Over-Year
Year-Over-Year
Per SF
Sale
Market
Office
Retail
Industrial

Office
Retail
Industrial

$105.48
$140.07
$59.67

+4.3%
+20.2%
+3.3%

34
48
58

+.08%
+19.4%
+2.8%

285
228
394

-6%
+9.7%
+33.2%

Asking Price
Available for
Median Days on
Year-Over-Year
Year-Over-Year
Year-Over-Year
Per SF
Lease
Market
$15.65
+3.3%
66
-3.4%
432
+73.33%
$15.82
-2.4%
61
+2.1%
360
+12.8%
$6.36
-1.6%
53
-14%
268
-22.8%
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