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Inflation, the labor market and the prospects of a recession were the topics du jour at the third 
annual BizSense Economic Forecast, presented by PNC Bank.

Held last week in partnership with University of Richmond Robins School of Business at the Jepson 
Alumni Center, the event featured two panels: one made up of local business leaders sharing what 
they’re experiencing on the ground; and the second made up of economists to explain the bigger 
picture.

The business leader panel consisted of: Lester Johnson of Mama J’s; Lucas Fritz of Broadberry 
Entertainment Group; Ashley Peace of Sauer Properties; Dawn Bradley of Long & Foster; Mark 
Motley of Motleys Asset Disposition Group and Neil Amin of Shamin Hotels.

The economist panel consisted of: Gus Faucher from PNC; Renee Haltom from the Federal Reserve 
Bank of Richmond; and Stephen Hartka from the Virginia Economic Development Partnership.

Here are the key takeaways and talking points from each of the speakers:

Neil Amin: “We have 16 hotels that we’re working on in development stages. Four will open this 
year and we hope to start construction on five more this year.

Last year we renovated three hotels. We paid more for the shipping than the cost of the furniture 
that we bought. We were normally paying $4,000 per container to ship furniture from China. We 
paid $30,000 last year and we had six containers.

We found that people that were in college during the pandemic that have now graduated are very 
excited to come into work. They don’t want to be remote. They are dying to learn and be in the 
office.

I think people really don’t know what things are worth (commercial property values). Sellers have 
to move off those pre-pandemic valuations.

We don’t expect a deep recession. We’re in it for the long-term.”

Lester Johnson: “The issue for us is cost pressure. Cost of goods, labor costs, everything is 20, 30, 
40 percent.

I’ve done two pay raises in the past 12 months. I had a GM that was with me for 13 years. He left to 
go work for Starbucks. Everybody, even the big boys are feeling it.

You had an industry that basically disappeared for a year and a half. You had a lot of veterans of 
that industry find different ways to make money. We’ve basically lost a generation of institutional 
knowledge and now we have to basically build it back up.

Nobody is going to flat out stop going to eat out. I relate everything to basketball: you want to be 
at the top of the depth chart. You don’t want to be the guy sitting on the bench because you’ll be 
the first to get cut.”

Dawn Bradley: “I think every real estate agent felt like ‘sign in the yard, money in the bank.’ And 
now we’ve had to go back to work. 2022 was the first year in 10 that our sales did not exceed the 
previous year.



Recently Sold: 
• 27.24 acres of property located at 17400 S Crater Road in Prince George for $325,000. Patricia Ray Barton of Joyner Fine Properties   

represented the buyer and seller. 
• 1,272 SF of retail space on 0.43 acres located at 5607 Lakeside Avenue in Richmond for $364,500. Todd Buttner represented the sellers
• 4,662 SF of retail/office space located at 921 Hull Street in Richmond for $1,150,000. Susan Haas represented the seller.
•  3,240 SF of multi-family building located at 1010 N. Belmont Avenue in Richmond for $705,000. Bill Phillips represented the buyer.

Recently Leased: 
• 3,600 SF of flex space located at 2501 Grenoble Road in Richmond. Bill Phillips represented the tenant.
• 3,378 SF of flex space located at 4823 S Laburnum Avenue in Richmond. Bill Phillips represented the tenant.
• 3,200 SF of retail space located at 8028 W. Broad Street in Henrico. Todd Buttner represented the Tenant.
• 2,600 sf of office space at 1506 Hull Street in Richmond.  Rob Brown represented the Landlord.
• 2,600 sf of retail space at 3816 Mechanicsville Turnpike in Richmond.  John O’Connor represented the Tenant .
• 1,700 sf of office space at 1208 -1212 E. Cary Street in Richmond.  Rob Brown represented the Tenant.
• 850 SF of office space located at 2821 N Parham Road in Henrico. Todd Buttner represented the landlord.
• 679 SF of retail space at 5102 Richmond Henrico Turnpike in Henrico. Todd Buttner represented the landlord.

SOLD/LEASED IN Q4 2022 See all our listings at: 
JoynerCommercial.net/Property-Search

Source: Richmond BizSense  l  2023

Source:  Richmond Bizsense 2023 Economic Forecast l  January 2023

The National Association of Realtors predicts we’ll settle in at about 5.3-5.4 
percent (mortgage rates).

One of our biggest challenges is the lack of inventory. A seller doesn’t want 
to put his house on the market because he doesn’t have one to buy. Who is 
knocked out of the market is the first time home buyer. We do not see home 
values declining. It’s kind of econ 101, supply and demand.

We’re doing a better job as an industry of being realistic. that’s something 
agents had to get their heads around. A lot of the agents today weren’t in the 
market 10 years ago. They don’t understand that it ebbs and flows and we 
will get through this. Everybody wants a house, it’s still the American Dream.” 

Lucas Fritz: “Artists costs are going up. With the increased cost of gas, when 
you’re driving a tour bus or tractor-trailers and the cost of a gallon is doubling, 
well, you just doubled your transportation costs. 

It’s causing these artists to change how they’re going to tour. With their prices 
going up, they’re charging more to people like me and I have to turn around 
and raise ticket prices.

Our calendars are filling up. Our concern is that as personal finances tighten 
up the casual concert goer will go to fewer events.”

Mark Motley:  “When things get a little tight we get busier.

Our crystal ball is a little cloudy. We believe we’re definitely going to see some 
tightening and maybe some adjustment to the economy, probably a recession, 
but certainly nothing as severe as we went through in 2009.

Some of you may not remember this, but at one point I paid 16 percent 
interest (on a loan). We will get used to the higher rates. We’ve just been in this 
honeymoon session for quite a while.

The economy functions better when the rates are slightly higher.”

Ashley Peace:  “We saw about a 15-20 percent increase in construction 
prices from where we started out with our development budgets. We’re 
seeing pricing stabilize. It has not really gone down though.

We got traffic poles in six months. Typically they take over 12 months to 
get delivered. To me that would be a sign that lead times are improving and 
hopefully we’re getting through supply chain issues.

Some deals just don’t pencil right now.

If you have long-term leases and well-positioned, well-located commercial 
real estate, the fundamentals are still strong.

We are prepared for a recession but we’re not going to be distracted by the 
noise. The fundamentals of commercial real estate are there and will always 
be there.”

Renee Haltom:  “The good news is that supply and demand are starting to 
balance. That’s ultimately what it’s going to take to get inflation down. Where 
we are today is actually a quite strong economy.

We’ve raised rates very rapidly but the rule of thumb is that’ll take 9-18 
months to impact inflation.

You’ve seen Fed policy makers posture and say ‘we learned from the 1970s 
that if you back off on tight policies before inflation is tamed, it comes 
back higher. The December minutes from the Fed’s policy meeting said no 
participants expected interest rates to fall in 2023.
Once you raise wages you don’t cut them. That’s not something we’re going to 
see recede. What we look for is a slowing in the pace of wage growth.

We tend to in Virginia weather recessions very well.

I think the recession talk is to an extent semantics. We see this slow-down 
coming. When you anticipate a slow-down, you can use a scalpel. You can be 
very careful about how you’re going to cut and how you can be conservative.”

Stephen Hartka:  “2022 was a great year for Virginia. We added roughly 
100,000 non-farm payroll jobs. We felt like we finally shedded that Covid 
sluggishness. But we still rank almost dead last in the country in terms of the 
percentage of jobs lost during Covid that we’ve recovered. It’s around 70-75 
percent.

There were 330,000 job openings in Virginia. You might think that’s good news 
except we don’t have anyone to fill them. I don’t think we can underestimate 
how difficult it is going to be to solve some of these problems.

We’re bleeding young affluent people to our competitor states every year. We 
absolutely need to figure out how to retain talent, grow our talent.

There are over 100 different projects considering a site in the Richmond area. 
We’ve seen a wave of generational manufacturing projects we’re competing 
for.

We’re always going to be optimistic and chase after the deal. But we don’t put 
blinders on. But even during the recession there’s always a silver lining. We’re 
going to be trying to figure out what that is and trying to position Virginia to 
come out of the recession well.”

Gus Faucher:  “I think we see the Fed continuing to raise rates in the early 
part of 2023.

We will start to see inflation slow in 2023. I would not be surprised to see 
inflation overall back down to around 2 percent by early 2024. But I think it will 
take a recession to get there.

The banking system is very well capitalized. Banks have made better lending 
decisions. Borrowers have made better borrowing decisions. Yes, we will see 
deterioration but we’re starting from a very good point.

I think we get a recession starting sometime in the second or third quarter this 
year, but I do think it’s going to be mild. We’ll see real GDP decline by about 
1 percent. This is going to be more like the recession we experienced in the 
early 90s or the first part of this century.

I put the probability of recession at about 2-and-3, which means there’s a one-
third chance that the Fed can pull this off.”

The Ukrop family is planning a mixed-use 
infill and partial redevelopment of the 
nearly 20-acre office complex at 2000 
Westmoreland St., where their Ukrop’s 
Homestyle Foods bakery and catering 
businesses are based. The multiphased 
project could ultimately consist of 1,000 
multifamily residential units, along with a 
mix of retail, restaurant, office and hotel 
uses.

Ukrop’s-anchored 
complex planned for 
massive mixed-use 

What’s New in RVA

FEATURED PROPERTIES

2012 HIGH STREET
$650,000 | 7,323 SF
Shawnta Soberanes | (757) 837-1507
Auto service and repair facility that consist 
of an office, lounge area, and 6  bays located 
in Portsmouth, Virginia. 

15170&15182 GEORGE MEMORIAL HWY
$525,000 | 4.315 ACRES
Sean Yoon | (804) 355-4000
This property offers an exciting opportunity 
for a restaurant entrepreneur in upper 
Gloucester County. Close proximity to retail, 
financial and quick service companies.

Retail  l  For Sale Restaurant l  For Sale

3810 MEADOWBRIDGE ROAD
$225,000 | 2.035 ACRES
Susan Haas | (804) 349-5788
2.035 acres , zoned B-3 in an Opportunity 
Zone with 370'frontage on Meadowbridge 
Rd. and Richmond Henrico-Turnpike.  Mostly 
paved witha 6,000 SF building.

Land  l  For Sale

907 HULL STREET
$239,000 | 0.137 ACRES
Bill Phillips, CCIM | (804) 967-2739
David Feibish | (804) 967-2735
Cradled in the bustling Hull Street Corridor, 
this site is ready for development and has a 
wide variety of uses by right. 

3318 JEFFERSON DAVIS HIGHWAY
$789,450 | 2,400 SF
Newton Carroll | (804) 967-2624
Outstanding opportunity to own a thriving 
business that has been at this location for 
over 50 yrs. Location and VPD make this a 
very profitable investment opportunity.

Land l  For Sale Retail  l  For Sale

7103 BROOK ROAD
$612,000  | 4,305 SF
Todd Buttner | (410) 382-7109
A move-in ready, free standing, 2nd 
generation restaurant space located on 
Brook Rd.

Restaurant l  For Sale

The new Stadium District zoning 
classification would increase building 
height limits from 12 to 20 stories and 
potentially exempt the new ballpark from 
city signage rules.

The rezoning would include the 67-
acre project site, which consists of The 
Diamond and other city- and VCU-owned 
land between Arthur Ashe Boulevard and 
Hermitage Road south of the interstate 
and north of the train tracks.

City fast-tracking 
new zoning for 

Diamond District 
The revitalization of VCC and other 
development activity in the vicinity is 
prompting a neighboring property owner 
to pull the trigger on a massive project 
that would add hundreds of homes near 
the former shopping mall. 

Sauer Properties, which owns several 
wooded tracts south of VCC, is planning 
to develop that land with a mix of uses 
that includes industrial, office, retail 
and 780 residential units, including 
apartments and for-sale townhomes and 
condos.

Sauer planning 
780-home mixed-
use development 
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